Terms and Conditions

These may be revised from time to
time along with the prices charged.
Revised 23 June 2011.

Timetable.

The market will run every Saturday starting 10 July 2010 from 10.00 am to 12 noon.
Set up time from 9.30 am, if more time is essential please contact me.

Please be ready by 10 am, if you are going to be late, or worse, unable to come please let me know
as soon as you become aware.

Clear up from 12 noon to 12.30 pm, taking all you bought with you home including all your waste.

Prices.
Parish Table: - Home grown/made produce & products:
25p each person, plus 10% of total sales.

This table will be run by Judith but the sellers are responsible for delivering products by 9.45
am and collecting unsold goods and monies before 12.30 pm.

Maximum of 20 items per person, suitably packaged. For traceability purposes each item
must have your name on & the date packaged plus a separate list of items and prices.

Vegetables, please can these be bagged up at 50p an item (at your discretion for a higher
value item). I feel this will encourage people who only want a small amount to come and buy,
this will also mean you are selling your product at the weight & price you feel is right for you.

Parish Association Table: - promoting or fundraising for your cause:
£2.50 each week

Advert Board (A4) & leaflet table: - to promote your non produce business (if you are unable to
bring large produce):

£1.25 a month paid in advance, change over 1% Saturday in the month or £0.50 per week.
Small Businesses selling produce or craft and individuals selling produce:

10% of total sales per producer for each business or individual, plus £2.50 table hire. A
refundable deposit, upon attendance, of £10 is required to secure the table.

The fixed fee each week is to secure the rental of the Village Hall, the 10% is to promote the market
and secure new interest each week as | will constantly seek out new and interesting producers to
keep the market vibrant and interesting.

The 10% will tell us the weekly turnover, and allow seller and promoter to share the purchasing
volume risk.

Please be honest with your 10%, as | feel this is the fairest way for both parties. The alternative is to
have a larger fixed fee for the hire of the table, which may leave you out of pocket some weeks.

Refreshments.

Each stall holder will be given complimentary tea/coffee and cake voucher. These will also be on sale
to visitors and could be widened to promote individual products.



